Our Guide To Selling Your Home

CONETWCRK HOMES

Everything Home. One Trusted Place.




Selling a home is more than a transaction.

It's timing. Strategy. Emotion. Financial planning. Life transition.
Whether you're upsizing, downsizing, relocating, investing, or simply
exploring your options, GO Network is here to help you navigate the

process with more confidence, more clarity, and more optionality.

Because every seller's situation is different — and your strategy should
reflect that.
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WHO WE ARE

More Than Agents. A Network Built Around You.

GO Network combines experienced advisors, innovative technology,
strategic marketing, and one of the largest real estate franchise networks
in the country to create a smarter selling experience.

We believe consumers deserve:

o & TAR

more more more stronger long-term

options transparency guidance support

Buying a home isn't just about finding a property.
It's about making a smart decision for your life, finances, future, and family.

That's why our approach focuses on helping you buy wisely — not
emotionally.
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WHY GO NETWORK

Every seller's goals are different.

Some want maximum exposure.
Some want privacy.
Some want convenience.
Some want speed.

Some want certainty.

That's why GO Network helps sellers explore multiple pathways
including:

traditional listings

private collection strategies
off-market opportunities
rapid offer solutions

Because the smartest strategy depends on your goals — not a one-size-fits-all
process.
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THE SELLING PROCESS

1. CONSULTATION

We'll discuss your goals, timeline, property condition, and selling
options.

2. STRATEGY & PRICING 3. PREPARATION
We'll evaluate the market and develop a We'll guide you through repairs,
pricing and positioning strategy. staging, decluttering, and preparation

recommendations.
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4. MARKETING 5. SHOWINGS &
NEGOTIATION

N

Professional photography, digital

marketing, network exposure, and We'll coordinate showings, review
strategic positioning begin. offers, and negotiate strategically on
your behalf.

iy

6. CLOSING
We'll guide the process through

inspections, timelines, paperwork,

and final closing coordination.
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PREPARING YOUR HOME

First impressions matter.
Simple improvements can often create stronger buyer interest and better
positioning in the market.

We may recommend:

el

|
5.lighting improvements 6.deep cleaning

7. staging adjustments

Our goal is to help your home show at its absolute best.
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STRATEGIC MARKETING

Today's buyers begin their search online.
That means your home needs more than a sign in the yard.

Our marketing strategy may include:

e professional photography

e video

e social media marketing

e digital advertising

e network exposure

e private collection opportunities
e open houses

e strategic email campaigns

The goal is simple:
maximize visibility to the right buyers.
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STAGING & SHOWINGS

SETTING THE STAGE

Buyers don't just purchase homes. They purchase emotion, possibility, and lifestyle.
A clean, organized, inviting home helps buyers emotionally connect to the space.

BEFORE AFTER

SHOWING TIPS

e Remove clutter

e Open blinds and curtains

o Keep surfaces clean

e Minimize personal items

e Create fresh, neutral spaces

e Ensure lighting is bright and welcoming
e Reduce odors and pet visibility
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SELLING OPTIONS

YOU HAVE OPTIONS

v

TRADITIONAL LISTING

Designed for sellers seeking maximum market exposure and competition.

PRIVATE COLLECTION

Ideal for sellers seeking discretion, strategic exposure, or off-market

positioning.

RAPID OFFER SOLUTIONS

Designed for sellers prioritizing speed, simplicity, or convenience.

Not every seller needs the same strategy —
and we believe that matters.




OFFER /

NEGOTIATION

REVIEWING OFFERS

Once offers are received, we'll help you evaluate:
e price
e timelines
e contingencies
e financing strength
o flexibility
e risk exposure

Sometimes the highest offer is not always the strongest offer.

Our role is to help you understand the full

picture before making a decision.
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FTER ACCEPTING
« \ AN OFFER

Once an agreement is reached, we'll help guide the process through:
e inspections
e financing timelines
e appraisal coordination
e title work
e |egal paperwork
e closing preparation

We'll continue helping you navigate the process all
the way through closing day.
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FAQSs

How Long Will Selling My Home
Take?

Every market and property is different. Timing
depends on pricing, preparation, demand, and
market conditions.

How Do | Know What My Home Is
Worth?

We evaluate comparable sales, market trends,
property condition, and current demand to help
determine strategic pricing.

Is Now A Good Time To Sell?

The best time to sell depends on your goals,
timing, and market conditions. We'll help you
evaluate your options strategically.

What If | Need Speed Or
Flexibility?

GO Network offers optionality through rapid
offer solutions and alternative selling strategies
designed for different seller needs.
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WHAT CLIENTS SAY

“We felt supported and informed from

beginning to end.”

“The process felt strategic, calm, and far less

stressful than we expected.”

“They helped us understand our options

instead of pushing us into one solution.”




READY TO EXPLORE
YOUR OPTIONS?

Whether you're ready to sell now or simply planning ahead, GO

Network is here to help you move forward with confidence.

Everything Home. One Trusted Place.
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Start The Conversation
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